	Tee! Hee! Hee!  I was having fun working with my best girlfriends while learning how to run my own business.  

4  (Snickers)


	Tax advantages of a home based business, flexibility to plan my own work schedule, learning how to set goals, winning prizes for a job well-done, celebrating success with friends, the independence of being my own boss—

I love all the EXTRAS Mary Kay has to offer!  

9 (Extra gum)

	Thus I began my Mary Kay journey.  One of the first things I learned was that, unlike my corporate job, Mary Kay encourages you to live your life in balance. 

· Faith and family should come before your career

· Praise people to success

· Live and work by the Golden Rule 

These THREE philosophies that the company was founded on over 40 years ago, are still important to us today.

3  (Three Musketeers)
	So, I decided to work my Mary Kay business full-time.  I became a sales director, which means I get to mentor and train consultants as well as service customers.  And even though the company pays for the lease, title, license, and 70% of the insurance, when we earned the BIG RED car, I took the cash and bought a BMW!  

8  (Big Red gum)

	
	Today, I am a full-time Mary Kay Sales Director and I love my job.  I am especially grateful for my Mary Kay business because I choose the people I work with, set my own hours, and can have a career, and still be at home with my BABY.  

10  (Baby Ruth)

	To start my Mary Kay business, I purchased a Starter Kit for only $100 plus tax and shipping, and the price hasn’t changed in 11 years!  It includes over $300 worth of products and supplies to demonstrate products on your first 20-30 faces.  

This KIT can make you one cool KAT!  

2  (Kit Kat)
	When my husband got his dream job in Austin, I was able to move my business from Houston and keep all my customers, because in Mary Kay, there are no quotas or territories, just training and encouragement.  The company doesn’t set restrictions on your business—

the sky’s the limit!  

6  (Milky Way)

	Less than a year after we moved to Austin, the dot-coms crashed and my husband and I both lost our jobs and I found myself looking for a new career opportunity with real earning potential.  I was excited to learn that more than 200 Mary Kay National Sales Directors have earned over $1 million in their Mary Kay Careers.  In our own National Area, many Sales Directors consistently make over 

100 GRAND annually in Mary Kay commissions and awards.

7  (100 Grand bar)
	I love that the mission of Mary Kay is to Enrich Women’s Lives.  By helping women have their own business or simply taking better care of their skin and feeling beautiful, we not only bring JOY to their lives, but their families as well.  

5  (Almond Joy)

	I originally started my Mary Kay business because my job as a financial analyst was uninspiring and dry.  Mary Kay offers weekly training opportunities as well as quarterly retreats and company events to keep you inspired and educated.  Just the Meetings and Motivation I was looking for.

1  (M&M’s)
	


